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GLAND PHARMA LTD (GPL) 
  NOT RATED 

Offer Details  
The price band is in the range of Rs. 1490 -1500/share. The total issue size is 
Rs. ~6480 crores (at Rs. 1500/share) through an Offer for Sale (OFS) of up to 
3,48,63,635 equity shares, comprising of up to 19,368,686 Equity Shares by 
Promoter Selling Shareholder (Fosun Singapore) and up to 15,494,949 Equity 
Shares by the Other Selling Shareholders and Fresh issue of up to ~8,33,333 
Equity Shares (at Rs. 1500/share).  

Details of the offer  

Particulars  Details 

Price band (Rs/share) 1490 -1500 
Opening date of the Issue 09th November, 2020 
Closing date of the issue 11th November, 2020 
No. of shares pre-issue (nos. Cr) 15 
Fresh Issue (nos. Cr)* 0.83 
Offer for sale (nos. Cr)* 3.49 
No. of shares post-issue (nos. Cr)* 16 
Issue size (Rs Cr)* 6480 
Face Value (Rs/ share) 1 
Bid Lot 10 equity shares and in multiple thereof 
Book Building   
QIBs (Including Anchor) 50% 
Non-Institutional 15% 
Retail 35% 
Lead managers Kotak Mahindra Capital Company Ltd; Citigroup Global 

Markets India Private Limited; Haitong Securities India 
Private Ltd; Nomura Financial Advisory and Securities 
(India) Private Ltd 

Registrar to the issue Link Intime India Private Limited 

Source: Company's RHP, * Based on upper price band 

Shareholding Pattern   

Shareholders  No. of Shares Pre-Issue Shareholding (%) 

Promoter 
Fosun Singapore 11,46,62,620 74.00 
Public 
Gland Celsus 2,00,94,870 12.97 
Empower Trust 78,65,000 5.08 
Nilay Trust  37,49,000 2.42 
Others  85,78,000 5.53 
Total   15,49,49,490  100.00 

Source: Company's RHP   
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Selling Shareholder    

Shareholders  No. of Shares % of OFS % of Pre-Issue 
   Shareholding 

Promoter 
Fosun Singapore     1,93,68,686  55.55 12.49 
Public 
Gland Celsus     1,00,47,435  28.82 6.48 
Empower Trust         35,72,014  10.25 2.31 
Nilay Trust          18,74,500  5.38 1.21 
Total     3,48,62,635  100.00 22.49 

Source: Company's RHP   

Objects of the offer 
The Offer comprises of the Fresh Issue and Offer for Sale. Hence, the proceeds 
of the Offer for Sale shall be received by the Selling Shareholders. Company will 
not receive any proceeds from the Offer for Sale. Net proceeds from fresh issue 
shall be used towards funding of the following objects:  

 Funding incremental working capital requirements of Company ~ Rs 769.5 
crore;  

 Funding capital expenditure requirements of Company ~ Rs 168 crore; and  

 General corporate purposes. 

Background 
Company was incorporated as ‘Gland Pharma Private Limited’, a private limited 
company on March 20, 1978 at Hyderabad. Subsequently, the name was 
changed to ‘Gland Pharma Limited’ on December 5, 1994 and a fresh certificate 
of incorporation dated April 25, 1995 was issued by the Registrar of Companies, 
Andhra Pradesh at Hyderabad consequent upon change of name and 
conversion into a public limited company under the Companies Act, 1956. Gland 
Pharma Limited (GPL) is one of the fastest growing injectables-focused 
companies selling products primarily under a business to business (“B2B”) 
model in over 60 countries as of March 31, 2020, including the United States, 
Europe, Canada, Australia, India and the Rest of the world.   

Management Background 

Name Age  Designation Background 

Yiu Kwan Stanley Lau 65 Chairman &  He  holds  a  bachelor’s  degree  in  pharmacy  from the School of Pharmacy, University of 
  Independent  London.  He  is  a  director  on  the  board  of  directors  Solasia  Pharma  K. K.  and TaiLai 
  Director Bioscience Ltd. He was previously the chief executive officer of Amsino Medical Group, 

the chief operating officer of Eddingpharm Investment Co. Ltd, and the president of China 
Biologic Products, Inc. He has also worked with Merck Sharp & Dohme (Asia) Ltd and 
Baxter (China) Investment Co., Ltd.  

Srinivas Sadu  51 MD & CEO He holds a bachelor’s degree in pharmacy from Gulbarga University, a master’s degree in 
science from Long Island University, New York and a master’s degree in business 
administration from University of Baltimore. He also holds a post graduate certificate in 
finance and management from the London School of Business and Finance. He has 
previously worked at Natco Pharma Limited at Hyderabad, India, and is presently a 
director on the board of Sadu Advisory Services Private Limited. He has over 21 years of 
experience in business operations and management. He joined our Company as the 
general manager – exports in 2000, and was elevated to position of senior general 
manager in 2002, vice president in 2003, director in 2005, and chief operating officer in 
2011. He was appointed as the MD and CEO with effect from April 25, 2019.  
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Name Age  Designation Background 

Qiyu Chen 48 Non-Executive  He holds a bachelor’s degree in genetics from Fudan University and a master’s degree in 
  Nominee Director business administration from China Europe International Business School. He is the 

global partner of the Fosun group. He is also the executive director and chairman on the 
board of Shanghai Fosun Pharmaceutical (Group) Co., Ltd., chairman of Shanghai Fosun 
High Technology (Group) Co., Ltd, and an executive director and co-chief executive officer 
on the board of Fosun International Limited, a company listed on the Stock Exchange of 
Hong Kong Limited, and chairman of Fosun Healthcare Holdings, and Fosun Health 
Insurance and Health Management Group. He is also on the boards of Sinopharm Group 
Co., Ltd., a company listed on the Stock Exchange of Hong Kong Limited; and Beijing 
Sanyuan Foods Co., Ltd., a company listed on the Shanghai Stock Exchange. He joined 
the Fosun group in April 1994 and was appointed as an executive director of the Fosun 
group in May 2005.  

Dongming Li 50 Non-Executive  He holds a bachelor’s degree in science from Fudan University.  He has served as a senior 
  Nominee Director vice president of Shanghai Fosun Pharmaceutical Industry Co., Ltd since April 2017. He 

is also the vice president of Shanghai Fosun Pharmaceutical (Group) Co., Ltd. He 
previously worked at Shanghai Pharmaceuticals (Group) Co., Limited, and at Shanghai 
Roche Pharmaceutical Co., Ltd. from May 2008 to November 2013. 

Xiaohui Guan 49 Non-Executive  She holds a master’s degree in professional accountancy from the Chinese University of 
  Nominee Director Hong Kong. She is also a member of the Association of Chartered Certified Accountants 

and a non-practising member of the Shanghai Institute of Certified Public Accountants. 
She joined the Fosun group in May 2000. She is the senior vice president and chief 
financial officer of Shanghai Fosun Pharmaceutical (Group) Co., Ltd. and nonexecutive 
director of Sinopharm Group Co., Ltd, a company listed on the Stock Exchange of Hong 
Kong Limited. Previously, she was the supervisor at the China National Accord Medicines 
Corporation Ltd.  

Yiran Peng  43 Non-Executive  He  holds  a  bachelor’s  degree  in  economics  from  Jiangxi  University  of  Finance  and 
  Nominee Director Economics and a master’s degree in business administration from China Europe 

International Business School. He is the vice president of Shanghai Fosun 
Pharmaceutical (Group) Co., Ltd. He previously worked at GlaxoSmithKline China 
Investment Co., Ltd.  

Udo Johannes Vetter  65 Non-Executive  He holds a bachelor’s degree in science (pharmacy) from the University of Washington. 
  Nominee Director He has been associated with the Vetter/ Vetter Pharma group of companies since 1987, 

and is currently the chairman on the board of directors of Vetter Pharma (Corporation).  
Moheb Ali Mohammed  76 Independent  He holds a master’s degree in history and international relations from Madras University. 
  Director  He has previously worked with the Customs Excise and Service Tax Appellate Tribunal as 

a member (technical). 
Satyanarayana  53 Independent  He holds a bachelor’s degree in technology from Indian Institute of Technology, Madras 
Murthy Chavali   Director  and a post graduate diploma in management from Indian Institute of Management, 

Bangalore. He was a chief executive officer of Aurigene Discovery Technologies Limited, 
and has previously worked at Dr. Reddy’s Laboratories Limited.  

Source: Company RHP 

Management Organisation Chart 

 
Source: Company RHP   
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Business Overview 
GPL is one of the fastest growing generic injectables-focused companies by 
revenue in the United States from 2014 to 2019 (Source: IQVIA Report). They 
sell products primarily under a business to business (“B2B”) model in over 60 
countries as of March 31, 2020, including the United States, Europe, Canada, 
Australia, India and the Rest of the world. They have a consistent compliance 
track record with a range of regulatory regimes across these markets. Company 
also has an extensive track record in complex injectables development, 
manufacturing and marketing and a close understanding of the related 
sophisticated scientific, technical and regulatory processes. GPL was 
established in Hyderabad, India in 1978 and has expanded from liquid 
parenterals to cover other elements of the injectables value chain, including 
contract development, own development, dossier preparation and filing, 
technology transfer and manufacturing across a range of delivery systems. 
Company has a professional management team and one of its Promoters, 
Shanghai Fosun Pharma, is a global pharmaceutical major.  

Over the years, GPL have made substantial investments in its manufacturing 
infrastructure to support its product portfolio needs and reach. They have seven 
manufacturing facilities in India, comprising four finished formulations facilities 
with a total of 22 production lines and three API facilities. As of March 31, 2020, 
they had manufacturing capacity for finished formulations of ~ 75.5 crore units 
per annum. GPL’s API facilities provides them with in-house manufacturing 
capabilities for critical APIs, enabling them to control costs and quality and 
mitigate supply chain related risks around their key products. Their capabilities 
as a vertically integrated company include internal research and development 
(“R&D”) expertise, robust manufacturing capabilities, a strict quality assurance 
system, extensive regulatory experience and established marketing and 
distribution relationships.  

GPL has a successful track record of operating a B2B model with leading 
pharmaceutical companies such as Sagent Pharmaceuticals, Inc. and Apotex 
Inc. as well as Fresenius Kabi USA, LLC and Athenex Pharmaceutical Division, 
LLC in the United States and the Rest of the world using long-term development, 
licensing and manufacturing and supply agreements. GPL’s primary B2B model 
covers IP-led, technology transfer and contract manufacturing models, 
complemented by a B2C model in its home market of India leveraging its brand 
strength and sales network.   

GPL has track record of revenue delivery and profitability across the United 
States, Europe, Canada, Australia, India and the Rest of the world.  

Key Operating Segments 

Countries FY18 (%) FY19 (%) FY20 (%) Q1FY20 (%) Q1FY21 (%) 

US 71.25 62.50 66.74 65.49 62.61 
India 18.49 18.97 17.74 17.13 14.52 
Europe 3.39 5.38 4.44 4.85 3.40 
Canada 1.08 1.12 1.78 0.78 2.34 
Australia 0.69 0.44 0.50 0.16 0.43 
Rest of the world 5.10 11.59 8.80 11.59 16.70 

Source: Company RHP           
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Manufacturing facilities details 

  
Source: Company RHP 

Strengths 

Extensive and vertically integrated injectables manufacturing 
capabilities 
GPL’s seven manufacturing facilities are situated in southern India including 
two sterile injectables facilities, one dedicated Penems facility, one oncology 
facility and three API facilities. Its manufacturing process is designed to 
facilitate production flexibility and deliver high and consistent product quality. 
Company’s four finished formulation manufacturing facilities with a total of 22 
production lines possess the flexibility to accommodate different product 
requirements without the need to install new production lines. This allows them 
to adapt quickly to changes in product specifications, market demand and 
production requirements. In addition, they consider that diversification of 
product approvals across multiple manufacturing units for their key products 
mitigates their exposure to regulatory risk with respect to any particular unit and 
provides increased certainty of supply.  

Company’s manufacturing facilities have established a consistent record of 
regulatory compliance with the USFDA highlighting their focus on quality 
assurance and quality control. GPL is certified as GMP compliant at all of its 
manufacturing facilities by the USFDA and certain facilities by the MHRA (UK), 
ANVISA (Brazil), AGES (Austria), TGA (Australia) and BGV Hamburg (Germany). 
GPL has had no warning letters from the USFDA since the inception of each 
facility. GPL has total of three API facilities that provides it with in-house 
manufacturing capabilities for critical APIs. 24 of its ANDAs covering their key 
products are supported by in-house APIs. GPL considers its ability to integrate 
backwards to manufacture its own critical APIs allows them to develop 
products that other companies may not focus on due to their uncertainty of API 
supply. GPL’s vertical integration allows them to achieve greater control over 
their manufacturing processes to meet required standards, increase operating 
efficiencies, accelerate product development, strengthen product quality 
control and improve supply chain efficiencies. 



 

Kotak Securities – Private Client Group Please see the Disclosure/Disclaimer on the last page For Private Circulation  6 

NOVEMBER 5, 2020 

Diversified B2B-led model across markets, complemented by a targeted 
B2C model in India  
GPL’s primary business model is B2B, covering IP-led, technology transfer and 
contract manufacturing models, complemented by a B2C model in its home 
market of India. They consider that their various B2B business models enables 
them to  

(i) grow market share in key markets such as the United States, Europe, 
Canada and Australia, particularly the United States, while reducing the 
marketing investments they need to make,  

(ii) leverage the reputation of its marketing partners in their home markets to 
build its own presence in these markets,  

(iii) build its own reputation as a complex injectables manufacturer with a 
consistent compliance record attracting confidence from other potential 
marketing partners, and 

(iv) balance profitability and capacity utilisation while continuing to deliver 
high manufacturing and quality standards to a broad range of customers. 

GPL adopted the B2B IP-led model primarily for marketing its portfolio of 
products. Under this model, they enter into long-term development, licensing 
and manufacturing and supply agreements with leading pharmaceutical 
companies with strong and independent sales and distribution networks under 
which GPL receives licensing fees together with milestone payments tied to 
completion of specific product development stages. Upon commercialisation of 
the product, GPL receives the selling price per unit dose of the product and may 
additionally receive a profit share or royalties based on the net profit or net sales 
of the product, depending on the relevant terms of the agreement.  

Under the B2B technology transfer model, the product is partially developed by 
GPL’s customer and the technology required for the manufacture, testing and 
packaging of such product is subsequently transferred to GPL. Under this 
model, GPL receives a selling price per unit dose of the product. Under 
agreements with certain partners, GPL is entitled to a technology transfer fee 
and may also receive royalties representing a percentage of the net sales 
revenue or profit after commercialisation of the product.  

Under the B2B CMO model which is primarily for the India market, GPL provides 
fill and finish services for aseptically or terminally sterilised injectables to other 
pharmaceutical companies for already approved products. GPL enters into loan 
and license agreements with these pharmaceutical companies and receive 
manufacturing and packaging payments per unit manufactured.  

Under the B2C model, GPL engages in direct marketing solely in India which 
leverages its brands in this market to drive its focus on injectables. As a majority 
of GPL’s product pipeline is fully owned by them, it provides them the ability to 
expand its own direct sales platform in the Indian market. As of March 31, 2020, 
GPL had a sales force of over 200 employees and an extensive countrywide 
distribution network to ensure coverage in approximately 2,000 corporate 
hospitals, nursing homes and government facilities.  
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Extensive portfolio of complex products supported by internal R&D and 
regulatory capabilities.  
GPL is a vertically integrated company with demonstrated ability to advance a 
product from the R&D stage through commercialisation. GPL’s capabilities 
include internal research and development expertise, robust manufacturing 
capabilities (including the ability to synthesise and manufacture critical APIs in-
house), a strict quality assurance system, extensive regulatory experience and 
established marketing and distribution relationships. GPL is present in sterile 
injectables, oncology and ophthalmics, and focuses on complex injectables, 
NCE-1s, First-to-File products and 505(b)(2) filings. They have established a 
portfolio of injectable products across various therapeutic areas and delivery 
systems. Their delivery systems cover liquid vials, lyophilized vials, pre-filled 
syringes, ampoules, bags and drops. GPL is expanding its development and 
manufacturing capabilities in complex injectables such as peptides, long-acting 
injectables, suspensions and hormonal products as well as new delivery 
systems such as pens and cartridges.  

GPL’s product development is underpinned by its internal R&D expertise. Its 
centralised R&D laboratory is located at its manufacturing facility at Dundigal, 
Hyderabad with supporting personnel based at each of its manufacturing 
facilities. In addition, company’s R&D laboratories are engaged in the 
development of key processes such as formulation development, analytical 
method development, API process development and stability studies. GPL’s 
R&D expertise directly supports its required regulatory filings worldwide. GPL’s 
product capabilities are further reinforced by its drug regulatory capabilities to 
facilitate registration of complex injectables across the lifecycles and markets 
for these products. Company’s regulatory team has extensive experience in the 
regulatory requirements of its key markets to facilitate new product 
registrations. GPL’s regulatory team is constantly engaged with regulators 
including the USFDA, and plays an active role in achieving operational 
efficiencies by undertaking CBE-30 filings for site and line changes as well as 
filing for change of APIs when cheaper sources are available. 

Track record of growth and profitability from a diversified revenue base 
with healthy cash flows.  
GPL has a track record of revenue delivery and profitability across various 
markets with healthy cash flows. The following table sets forth its total revenue 
from operations, EBITDA & restated profit for the year, as specified below: 

In Rs crore FY18 FY19 FY20 

Revenue from operations 1622.89 2044.20 2633.24 
EBIDTA* 584.08 792.07 1094.64 
Restated profit for the year 321.05 451.86 772.86 

Source: Company's RHP; * EBITDA stands for earnings before interest, taxes, depreciation and 
amortisation which has been arrived at by adding finance expense, depreciation expense, exceptional 
items and total tax expense to the restated profit for the year.  

GPL’s total revenue from operations has grown at a CAGR of 27.38% from FY18-
20. Its EBITDA has grown at a CAGR of 36.90% from FY18-20 and its restated 
profit for the year has grown at a CAGR of 55.15% from FY18-20. GPL’s products 
are developed and manufactured in India and the company believes this confers 
R&D and manufacturing cost advantages on them compared to its competitors 
in higher cost markets. GPL strives to be a capital efficient business. GPL does 
not have any significant borrowings. 
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Promoted by Shanghai Fosun Pharma with an experienced management 
team. 
GPL has a professional and experienced management team with significant 
expertise in the pharmaceutical industry. This facilitates effective operational 
coordination and continuity of business strategies. GPL’s MD and CEO, Srinivas 
Sadu, has been with the company in various capacities since 2000 and CFO, 
Ravi Shekhar Mitra, has joined GPL with nearly two decades of relevant 
experience. One of the GPL’s promoters, Shanghai Fosun Pharma, is a global 
pharmaceutical major with extensive pharmaceutical manufacturing, 
distribution and R&D expertise internationally, and in China. GPL’s relationship 
with Shanghai Fosun Pharma provides it with widened market access 
opportunities arising from its own continuing internationalisation. In particular, 
GPL has benefitted from Shanghai Fosun Pharma's established presence in 
China and Africa, both of which GPL considers to be key growth markets for 
injectables. 

Strategies 

Expand product portfolio and delivery systems to drive revenue growth  
GPL has maintained a focus on achieving a diverse product mix offering 
products at various stages of their lifecycle as well as a robust product pipeline. 
As of June 30, 2020, company along with its partners has 267 ANDA filings in 
the United States, of which 215 were approved and 52 pending approval. GPL is 
present in sterile injectables, oncology and ophthalmics, and focus on complex 
injectables, NCE-1s, First-to-File products and 505(b)(2) filings. The company 
has established a portfolio of injectable products across various therapeutic 
areas and delivery systems. The delivery systems cover liquid vials, lyophilized 
vials, pre-filled syringes, ampoules, bags and drops.  

GPL is expanding its development and manufacturing capabilities in complex 
injectables such as peptides, long-acting injectables, suspensions and 
hormonal products as well as new delivery systems such as pens and 
cartridges. GPL will continue to focus on developing products primarily for the 
U.S. market and leverage this product portfolio to extend across other markets. 
The company also intends to increase its product offerings by continuing to 
invest in new technologies to maintain its competitive strengths in both product 
development and product manufacturing capabilities for complex injectables. 

Continue to invest in manufacturing and related technological 
capabilities to meet future demand  
The company aims to continue investing in manufacturing technologies to build 
new capabilities to support the production of its future portfolio of complex 
injectables, primarily for the U.S. market. In order to support its manufacturing 
needs for its product pipeline, in addition to its flagship sterile injectables 
facility in Dundigal, Hyderabad, GPL has built another sterile injectables facility 
in Pashamylaram, Hyderabad, which has substantially increased their 
manufacturing capacity. Since obtaining the first USFDA approval at 
Pashamylaram, Hyderabad, GPL has expanded the manufacturing capacity of 
its manufacturing facilities at that location. They are in the process of 
commissioning additional capacity to support their future portfolio of complex 
injectables including suspensions, cartridges and hormonal products. 
Expansion is also in progress at oncology facility. The company further plans to 
set up a new R&D building at Pashamylaram, Hyderabad, which will enable them 
to support their future product portfolio and commence product evaluation in 
parallel. The company will continue to invest in innovative technologies to 
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enhance its complex injectables manufacturing capabilities. Key focus areas 
include peptides, long acting injectables, suspensions and hormones. This will 
allow GPL to enrich its product pipeline and improve the competitiveness of its 
product portfolio.  

Increase current market presence and enter new markets  
The company intends to maintain its strategic emphasis on the United States, 
Europe, Canada and Australia, while continuing to pursue growth opportunities 
in China, India, Brazil and the Rest of the world. They plan to grow their business 
in the United States, Europe, Canada and Australia by maintaining an 
appropriate product mix in their portfolio with products which they consider will 
improve their profitability as well as utilise their capacities more efficiently. GPL 
will also focus its efforts on establishing effective relationships with existing 
and new marketing partners to commercialise its portfolio of products.  

Align with Shanghai Fosun Pharma to increase market share  
GPL intends to continue its strategic alignment with Shanghai Fosun Pharma 
to increase its market share in the global generic injectables industry. They 
intend to leverage Shanghai Fosun Pharma’s existing infrastructure and global 
presence to access new markets, including the Chinese and African markets. 
Company’s relationship with Shanghai Fosun Pharma has enabled it to initiate 
product filings in China, with its first filing completed for the Chinese market in 
2019. GPL expects to benefit from Shanghai Fosun Pharma's (i) market 
experience and know-how in navigating through the rapidly evolving Chinese 
healthcare landscape, (ii) ability to access key markets to provide coverage for 
a portfolio of products, (iii) scale and bargaining power to procure raw materials 
and equipment from China, and (iv) extensive sales, logistics and distribution 
network to enable market penetration across China.  

Pursue strategic acquisitions and partnerships  
To complement company’s organic growth and internal expertise, GPL may also 
pursue strategic acquisitions of companies, products and technologies to add 
to its capabilities and technical expertise or enter into partnerships to 
strengthen their product and technology infrastructure in areas including 
steroidal hormonal products, suspensions, anti-neoplastics and nasal and 
inhalation products. The company seeks to identify API suppliers that 
complement its business with niche capabilities including fermentation 
technology, corticosteroid APIs and hormonal APIs as well as partners with 
USFDA approved facilities to reduce market entry time. In certain markets where 
there is a preference for local manufacturers, company may partner with or 
acquire suitable local manufacturers with manufacturing, R&D and marketing 
capabilities to complement its product development capabilities.  

Continued focus on cost management  
GPL aims to continue to maintain its cost management focus, including in-
house integrated manufacturing capabilities, across our business to deliver 
growth as well as to achieve economies of scale. In addition, it aims to continue 
to achieve supply chain efficiencies through lifecycle management of products, 
including in the R&D and manufacture processes. The high level of operational 
efficiency in its systems supports its ability to make regulatory filings promptly 
and consistently. They consider that their products for the U.S. market benefit 
from their ability to integrate backwards to manufacture their own critical APIs, 
providing them with security and cost advantages in their supply chain. The 
backward integration for company’s critical APIs also allows them to gain 
greater market competitiveness. GPL will continue to seek to manage its supply 
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chain costs through optimal inventory levels, economic orders and other 
measures. They will also continue to ensure timely filings of applications for 
alternative cost-effective APIs and components sourced externally, change in 
batch sizes and additional equipment qualifications for better yields. 

Industry Overview 

Global Injectables market 
According to the IQVIA Report, injectables are the second largest form of drug 
delivery systems, accounting for ~40% of the global pharmaceutical market by 
value in 2020. Injectables have numerous advantages over other traditional 
dosage forms: 

 Injectables have close-to-immediate onset of action. 

 Injectables allow patients who are unable to take other dosage forms due 
to difficulties in consuming oral medication to adhere to their medication 
regimen. Injectables are particularly useful for unconscious or comatose 
patients who are otherwise not capable of consuming medication. 

 Injectables offer a unique capability of giving the administrator control over 
drug delivery to a specific location in a measured manner. 

 The development of self-injection devices like pen injectors and auto 
injectors has made administering drugs more convenient and easy for 
patients. Patients can now use these novel devices and self-administer their 
medication in the comfort of their homes without medical supervision. 

 There is an increase in the number of new drug formulations which are less 
water soluble and/or have very low permeability to allow for adequate 
absorption from the gastrointestinal tract following oral administration. The 
only way to make such drugs available in the body is through an intravenous 
administration. 

According to the IQVIA Report, the global injectables market was estimated to 
be US$445 billion in 2020, growing at a CAGR of approximately 9.8% from 2015 
to 2020. The market shares by value of injectables grew from ~33% in 2015 to 
~40% in 2020. 

 
Source: Company RHP (Page: 100) 

Growth Drivers for Injectables 
The growth of injectables has been among the fastest across all drug delivery 
formats primarily due to the following factors: 

 Rising prevalence of chronic diseases. 
 Convenience and benefits of New Drug Delivery Systems (“NDDS”) 
 New market opportunities. 
 Growth of biologics. 
 Market entry barriers. 
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Global Generic Injectables Market 
According to the IQVIA Report, China and North America have the highest and 
lowest generic penetration by volume in the injectables form in 2020. Generic 
penetration has mostly increased across the geographies during the last few 
years, except for North America and China where the value of the market has 
however, increased and grown by 12.1% and 1.2% respectively. 

 
Source: Company RHP (Page: 105) 

Generic Injectables are expected to grow at ~16.1% from 2020 to 2025 
IQVIA expects generics to grow at ~16.1% from 2020 to 2025, higher than 
historical growth of ~12.1% from 2015 to 2020. This is primarily due to doubling 
of the value of molecules losing exclusivity in 2020 to 2025 as compared to 
2015 to 2020. The value of injectables molecules in 2014 which lost patent 
protection during 2015 to 2020 was ~US$34.1 billion and the value of 
injectables molecules in 2020 which are expected to lose patent protection 
between 2021 and 2025 is ~US$67.7 billion. 

The impact of the covid-19 pandemic on global pharmaceutical 
growth 
The COVID-19 pandemic has been fast-moving and has had very serious and 
unprecedented effects in many countries, which are still unfolding. Regions in 
North America, Europe, China and India have seen a lower pharmaceutical 
market growth rate in 2020 due to the COVID-19 pandemic. Any potential 
impacts on pharmaceutical consumption are also complex, multifaceted and 
very difficult to predict. Although there is currently no treatment or vaccine for 
COVID-19, the pandemic is still expected to impact pharmaceutical markets, 
with seven key themes identified: 

 Economic impact on growth: The COVID-19 pandemic is already causing a 
slowdown in economic growth around the world and this may have knock-
on effects for pharmaceutical markets which are sensitive to the country’s 
economic growth. In contrast, in many developed markets it is thought that 
pharmaceutical sales are generally protected from economic downturns. 

 Impact on APIs/Generics: The industry faces interruptions to the supply 
chain, given that China is a key global source of APIs. For example, India’s 
dependence on China for around 70% of API imports meant that disruptions 
in China’s API production caused upward pressure on drug prices in India in 
early 2020. Where disruption to the supply from China and India persists, 
especially if COVID-19 spreads significantly in India, this could trigger price 
increases globally for affected products, particularly generics. 
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 Upsurge in demand for medicines to alleviate COVID-19 symptoms: Shortly 
following the COVID-19 outbreak significant consumer panic purchasing of 
OTC medication was witnessed in several countries. This has included 
increases in the sale of immunity enhancing treatments, vitamins, 
analgesics (especially paracetamol), anti-infective, and cough and cold 
medications. This is expected to lead to a short term boost in retail volume 
growth in those countries most affected. 

 Delays in treatment of non-COVID-19 patients: Hospitals under increasing 
pressure to accommodate COVID-19 inpatients have deprioritised elective 
surgeries and other treatments. The drug sales for certain treatments could 
reduce due to the reduced focus on non-COVID-19 patients. 

 Face-to-Face interactions minimised: Due to concerns regarding COVID-19 
transmission, face-to-face interactions between healthcare professionals 
and pharmaceutical industry representatives has already fallen in many 
countries. This trend is expected to continue and may lead to a small 
negative impact on pharmaceutical sales. 

 Impact on innovation: Manufacturers may consider postponing their 
approach to new product launches to beyond the peak of the pandemic. 
Lack of personnel could also result in delays to regulatory approvals and 
formulary listings. This may have a short-term impact on pharmaceutical 
sales growth in the countries affected, most notably in the hospital sector. 

 Travel Restrictions & Medical Tourism: Reductions in medical tourism is 
expected to cause a decrease in sales and retail sector pharmaceutical 
consumption. Widespread travel restrictions and border closures globally, 
will constrain pharmaceutical consumption through hospital and private 
sector outlets. 

Financials 

Statements of Profit and Loss (Rs. In Cr)     

Y/E March FY18 FY19 FY20 1QFY20 1QFY21 

INCOME        
Revenue from operations  1,623   2,044   2,633          674          884  
Other income        49         86       139            34            32  
Total  1,672   2,130   2,772          708          916  
EXPENDITURE        
Raw Material Cost      664       857   1,102          272          320  
Employee Expense      179       223       278            69            72  
Other Expense      245       258       298            70            79  
Total Expenditure  1,088   1,338   1,678          411          472  
EBITDA      584       792   1,095          297          445  
Interest Cost           4            4            7              0              0  
Depreciation        78         82         95            22            24  
Exceptional Item 0  20  0  0  0  
Restated PBT      501       686       993          274          420  
Total Tax expense      180       234       220            91          106  
Restated profit for the year      321       452       773          184          314  

Source: Company's RHP      
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Statement of Assets and Liabilities (Rs. In Cr)     

Y/E March FY18 FY19 FY20 1QFY20 1QFY21 

EQUITIES AND LIABILITIES        
Equity        15         15         15            15            15  
Reserves and Surplus  2,395   2,847   3,631      3,028      3,948  
Deferred tax liabilities (net)        96       108         74          106            73  
Borrowings        59         43         37            39            35  
Other Liabilities and Provisions      364       511       329          499          620  

Total  2,929   3,524   4,086      3,689      4,691  

ASSETS        
Cash + Cash in bank      671       753   1,325          828      1,529  
Inventories      513       912       756          911      1,009  
Receivables      475       506       602          653          674  
Loans           0            0            0              0              1  
Fixed Assets  1,043   1,053   1,157      1,063      1,206  
Other Assets      228       299       246          232          273  

Total  2,929   3,524   4,086      3,689      4,691  

Source: Company's RHP      

Statement of Cash Flows (Rs. In Cr)      

Y/E March FY18 FY19 FY20 1QFY20 1QFY21 

Net cash (used in) / generated from operating activities 202 185 701 88 293 
Net cash (used in) / generated from Investing Activities -359 -314 -766 303 -81 
Net cash generated from / (used in) Financing Activities -4 -3 -7 0 0 
Net (decrease) / increase in cash and cash equivalents -160 -132 -72 391 212 
Cash and Cash equivalents at beginning of the period / year 533 373 241 241 169 
Cash and Cash equivalents at end of the period / year 373 241 169 632 381 

Source: Company's RHP      
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Disclosure/Disclaimer (Private Client Group) 
Kotak Securities Limited established in 1994, is a subsidiary of Kotak Mahindra Bank Limited. Kotak Securities is one of India's largest brokerage and distribution 
house.  
Kotak Securities Limited is a corporate trading and clearing member of BSE Limited (BSE), National Stock Exchange of India Limited (NSE), Metropolitan Stock 
Exchange of India Limited (MSE), National Commodity and Derivatives Exchange (NCDEX) and Multi Commodity Exchange (MCX). Our businesses include stock 
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and Portfolio Management.  
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Kotak Securities Limited is also registered with Insurance Regulatory and Development Authority as Corporate Agent for Kotak Mahindra Old Mutual Life Insurance 
Limited and is also a Mutual Fund Advisor registered with Association of Mutual Funds in India (AMFI). We are registered as a Research Analyst under SEBI (Research 
Analyst) Regulations, 2014. 
We hereby declare that our activities were neither suspended nor we have defaulted with any stock exchange authority with whom we are registered in last five years. 
However SEBI, Exchanges and Depositories have conducted the routine inspection and based on their observations have issued advise/warning/deficiency letters/ or 
levied minor penalty on KSL for certain operational deviations. We have not been debarred from doing business by any Stock Exchange / SEBI or any other authorities; 
nor has our certificate of registration been cancelled by SEBI at any point of time.  
We offer our research services to clients as well as our prospects. 
This document is not for public distribution and has been furnished to you solely for your information and must not be reproduced or redistributed to any other person. 
Persons into whose possession this document may come are required to observe these restrictions. 
This material is for the personal information of the authorized recipient, and we are not soliciting any action based upon it. This report is not to be construed as an 
offer to sell or the solicitation of an offer to buy any security in any jurisdiction where such an offer or solicitation would be illegal. It is for the general information of 
clients of Kotak Securities Ltd. It does not constitute a personal recommendation or take into account the particular investment objectives, financial situations, or 
needs of individual clients. 
We have reviewed the report, and in so far as it includes current or historical information, it is believed to be reliable though its accuracy or completeness cannot be 
guaranteed. Neither Kotak Securities Limited, nor any person connected with it, accepts any liability arising from the use of this document. The recipients of this 
material should rely on their own investigations and take their own professional advice. Price and value of the investments referred to in this material may go up or 
down. Past performance is not a guide for future performance. Certain transactions -including those involving futures, options and other derivatives as well as non-
investment grade securities - involve substantial risk and are not suitable for all investors. Reports based on technical analysis centers on studying charts of a stock's 
price movement and trading volume, as opposed to focusing on a company's fundamentals and as such, may not match with a report on a company's fundamentals. 
Opinions expressed are our current opinions as of the date appearing on this material only. While we endeavor to update on a reasonable basis the information 
discussed in this material, there may be regulatory, compliance or other reasons that prevent us from doing so. Prospective investors and others are cautioned that 
any forward-looking statements are not predictions and may be subject to change without notice. Our proprietary trading and investment businesses may make 
investment decisions that are inconsistent with the recommendations expressed herein. 
Kotak Securities Limited has two independent equity research groups: Institutional Equities and Private Client Group. This report has been prepared by the Private 
Client Group.  
We and our affiliates/associates, officers, directors, and employees, Research Analyst(including relatives) worldwide may: (a) from time to time, have long or short 
positions in, and buy or sell the securities thereof, of company (ies) mentioned herein or (b) be engaged in any other transaction involving such securities and earn 
brokerage or other compensation or act as a market maker in the financial instruments of the subject company/company (ies) discussed herein or act as advisor or 
lender / borrower to such company (ies) or have other potential/material conflict of interest with respect to any recommendation and related information and opinions 
at the time of publication of Research Report or at the time of public appearance. Kotak Securities Limited (KSL) may have proprietary long/short position in the above 
mentioned scrip(s) and therefore may be considered as interested. The views provided herein are general in nature and does not consider risk appetite or investment 
objective of particular investor; readers are requested to take independent professional advice before investing. This should not be construed as invitation or solicitation 
to do business with KSL. Kotak Securities Limited is also a Portfolio Manager. Portfolio Management Team (PMS) takes its investment decisions independent of the 
PCG research and accordingly PMS may have positions contrary to the PCG research recommendation. Kotak Securities Limited does not provide any promise or 
assurance of favourable view for a particular industry or sector or business group in any manner. The investor is requested to take into consideration all the risk factors 
including their financial condition, suitability to risk return profile and take professional advice before investing. 
The analyst for this report certifies that all of the views expressed in this report accurately reflect his or her personal views about the subject company or companies 
and its or their securities, and no part of his or her compensation was, is or will be, directly or indirectly related to specific recommendations or views expressed in this 
report. 
No part of this material may be duplicated in any form and/or redistributed without Kotak Securities' prior written consent. 
Details of Associates are available on www.kotak.com 
1. “Note that the research analysts contributing to the research report may not be registered/qualified as research analysts with FINRA; and  
2. Such research analysts may not be associated persons of Kotak Mahindra Inc and therefore, may not be subject to NASD Rule 2711 restrictions on communications 

with a subject company, public appearances and trading securities held by a research analyst account 
Any U.S. recipients of the research who wish to effect transactions in any security covered by the report should do so with or through Kotak Mahindra Inc. (Member 
FINRA/SIPC) and (ii) any transactions in the securities covered by the research by U.S. recipients must be effected only through Kotak Mahindra Inc. (Member 
FINRA/SIPC) at 369 Lexington Avenue 28th Floor NY NY 10017 USA (Tel:+1 212-600-8850). 
Kotak Securities Limited and its non US affiliates may, to the extent permissible under applicable laws, have acted on or used this research to the extent that it relates 
to non US issuers, prior to or immediately following its publication. This material should not be construed as an offer to sell or the solicitation of an offer to buy any 
security in any jurisdiction where such an offer or solicitation would be illegal. This research report and its respective contents do not constitute an offer or invitation 
to purchase or subscribe for any securities or solicitation of any investments or investment services. Accordingly, any brokerage and investment services including 
the products and services described are not available to or intended for Canadian persons or US persons.” 
Research Analyst has served as an officer, director or employee of subject company(ies): No 
We or our associates may have received compensation from the subject company(ies) in the past 12 months.  
We or our associates have managed or co-managed public offering of securities for the subject company(ies) in the past 12 months: No 
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12 months. We or our associates may have received any compensation for products or services other than investment banking or merchant banking or brokerage 
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or third party in connection with the research report. Our associates may have financial interest in the subject company(ies). 
Research Analyst or his/her relative's financial interest in the subject company(ies): No 
Kotak Securities Limited has financial interest in the subject company(ies) at the end of the month immediately preceding the date of publication of Research Report: 
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Nature of financial interest is holding of equity shares or derivatives of the subject company. 
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By referring to any particular sector, Kotak Securities Limited does not provide any promise or assurance of favourable view for a particular industry or sector or 
business group in any manner. The investor is requested to take into consideration all the risk factors including their financial condition, suitability to risk return profile 
and take professional advice before investing. Such representations are not indicative of future results. 
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No.: +22 43360000, Fax No.: +22 67132430. Website: www.kotak.com/www.kotaksecurities.com. Correspondence Address: Infinity IT Park, Bldg. No 21, Opp. Film City 
Road, A K Vaidya Marg, Malad (East), Mumbai 400097. Telephone No: 42856825. SEBI Registration No: INZ000200137 (Member ID: NSE-08081; BSE-673; MSE-1024; 
MCX-56285; NCDEX-1262), AMFI ARN 0164, PMS INP000000258 and Research Analyst INH000000586. NSDL/CDSL: IN-DP-NSDL-23-97. Our research should not be 
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Details: Mr. Manoj Agarwal. Call: 022 - 4285 8484, or Email: ks.compliance@kotak.com.  
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at ceo.ks@kotak.com or call on 91-(022) 4285 8301. 

https://www.nseindia.com/ChartApp/install/charts/mainpage.jsp

